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This presentation (the “Presentation”) has been prepared by and is the sole responsibility of Gresham Technologies plc (the “Company”).

The information in this Presentation does not comprise an admission document, listing particulars or a prospectus relating to the Company or any
subsidiary of the Company (together the “Group”), does not constitute an offer or invitation to purchase or subscribe for any securities of the
Company, does not constitute or form part of a prospectus or admission document and should not be relied on in connection with a decision to
purchase or subscribe for any such securities. The Presentation and the accompanying verbal presentation do not constitute a recommendation
regarding any decision to sell or purchase securities in the Company.

The Presentation and the accompanying verbal presentation are confidential and the Presentation is being supplied to you solely for your
information and may not be reproduced, distributed or otherwise disclosed to any other person or published, in whole or in part, for any purpose
without the Company’s consent. No reliance may be placed for any purpose whatsoever on the information contained in the Presentation and the
accompanying verbal presentation or the completeness or accuracy of such information. No representation or warranty, express or implied, is
given by or on behalf of the Company its respective shareholders, directors, officers or employees or any other person as to the accuracy or
completeness of the information or opinions contained in the Presentation and the accompanying verbal presentation, and no liability is accepted
for any such information or opinions (including in the case of negligence, but excluding any liability for fraud). Recipients of this Presentation who
are considering the subscription of securities are reminded that any subscription should be made solely on the basis of the information contained
in public announcements released by the Company via a Regulatory Information Service. The information set out herein and given at the verbal
presentation is subject to updating, completion, revision, verification and amendment, and such information may change materially.

The Presentation contain forward-looking statements, which relate, inter alia, to the Group’s proposed strategy, plans and objectives. Forward-
looking statements are sometimes identified by the use of terminology such as “believes”, “expects”, “may”, “will”, “could”, “should” “shall”, “risk”,
“‘intends”, “estimates”, “aims”, “plans”, “predicts”, “continues”, “assumes”, “positions” or “anticipates” or the negatives thereof, other variations
thereon or comparable terminology. By its very nature, such forward looking information requires the Group to make assumptions that may or may
not materialise. Such forward-looking statements may be price sensitive and involve known and unknown risks, uncertainties and other important
factors beyond the control of the Group that could cause the actual performance or achievements of the Company to be materially different from
such forward-looking statements. Past performance of the Group cannot be relied upon as a guide to future performance. Accordingly, you should
not rely on any forward-looking statements and the Group accepts no obligation to disseminate any updates or revisions to such forward-looking
statements. No statement in this Presentation or accompanying verbal presentation is intended as a profit forecast or a profit estimate and no
statement in this Presentation or accompanying verbal presentation should be interpreted as to mean that earnings per share for the current or
future financial periods would necessarily match or exceed historical published earnings per share. As a result, you are cautioned not to place any
undue reliance on such forward-looking statements.
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Proposed flow of discussion

 Performance in Context
« FY2017 Overview

* Clareti wins & financials

« FY2017 Performance Analysis * 2018 Themes
« Clareti revenues * Field operations
- Geographic region performance * Products
* Customer installed base » Corporate
* Legacy business * Partners

« Gross margins

* Costs & Investment strategy
« Cash
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_________________________________________________________________________________________________________________________________________________________________________________________________________________________________________

Vision & Strategic Plan Gresham:x

o Builda high-margin, recurring, revenue stream based on term
licence sales, subscriptions and cloud services

«  Create avaluable global enterprise financial technology business

“|n a world awash with Y
through Clareti-led growth and carefully selected acquisitions

real-time streaming data, we
want to be the first company
you turn to when you need
to be in control.”

. Focus our product investmentand sales efforts on Clareti

«  Establish Claretias the enterprise data integrity platform

"category leader” ina world awash with real-time streaming
data

. Leverage Clareti & CIareti-as-a-Service Platform to bring new

ncontrol” applications to market RiS k TeCh

© 2017 Gresham Technologies plc
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The Clareti Story 4 o017

30 2016

Claretl [ - *  CTCwins FTF Innovation Award for
customer = “Best Regulatory Compliance
Solution”
numbers 2015 »  New Innovation Labs in Bristol, UK
CTC retains “Best *  Clareti Loan Control launched in |V
Reconciliations Solution” +  Firstacquisition C24 Technologies Ltd
at the FTF Innovation bringing financial messaging
2014 Awards technology and 34 new customers
) ¢ Clareti platform & «  Category Winner in “Data Integrity &
CTC named “Best applications strategy Control” by Chartis
Reconciliations . .
2013 Solution” at FTF *  Clareti-as-a-Service cloud *  First US bank client win

Innovation awards offering introduced

* TwoTier 1 bank wins . Tier1bank *  Enterprise Data Integrity
2" o 2012 implementations vision
P 7 underway
’, *  Early adopter sales

Y4
Y4

2011

*  Software
developers hired

© 2018 Gresham Technologies plc 3 G re S h a m %



Clareti-led performance transformation

FY 2017

17.2

Adj't EBITDA: £5.1m profit

14.
8 Market Cap: £120m

14.0

11.6 Closing cash: £8.5m

Gresham
Technologies plc

FY 2009

Adj't EBITDA: £3.7m loss

Market Cap: £12m

Closing cash: £0.7m

Gresham 2009 2010 2011 2012 2013 2014 2015 2016 2017

Computing plc W Other Rev (Em) M Clareti Rev (£m)
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Clareti Highlights 2017

2016

© 2018 Gresham Technologies plc

2017

* 15 new CTC client wins including:
* 2 xRegional European Banks
* 2 xMajor US Capital Markets
 2xUKhedge funds
* US asset manager
* US brokerage
* Global Asset Manager
* Russian Bank, Swiss branch
* Energy logistics company
* Australian Wealth Management

* UK based Cap Markets service provider

12 Clareti 24 Adapter sales (8
with CTC, 4 standalone)

1 new Clareti ARM sale (existing
CTC client)

1 new Caas$ cloud managed
service customer

Clareti Analytics launched and
first sales won

Risk Tech 100® moves up to #36
HFM Innovation Award

Gresham ¢



Financial Highlights 2017

Group Revenues (£'ms)

+26%

2016

Adjusted EBITDA (£'ms)

+ 34%

2016
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2017

2017

Clareti Revenues (£'ms)

+48%

2016 2017

Adjusted Diluted EPS (pence)

+ 38%

2016 2017

Cash £8.5m (2016 £7.2m), no
debt and continue to be cash
generative

$

Progressive dividend policy
initiated

$

Final dividend proposed
0.5 pence per share

Gresham ¢



Clareti Revenues by Type (EM)

11.1 Strong Clareti growth:

- Steadily growing recurring annuity base

« |LF growing with larger enterprise deals

3.5

* Profitable software related services being
pulled through

2014 2015 2016 2017

W Services MRecurring License Fee M Initial License Fee
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Clareti Software Revenues by Region (£M)

International investments largely
delivering to plan: 8.2

UK - core market delivering steady licence growth

* Europe - New Luxembourg resource (2016)
delivering strong incremental revenue on

continent, supported by UK resources 34

* North America — investments delivering strong 08

growth, further enhanced by C24 acquisition

0.9
12

» Asia Pacific — steady licence and services growth 201 2015 2016 2017

largely via bank white-label partners
BUK WAPAC MEMEA ENA
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Clareti installed base - at 31 Dec 2017

excludes C24 ‘standalone’ clients

.l Industry 6 Deployment
-_ * Asset management

*  90% of customers choose on-premise

*  Banks * 10% choose Clareti-as-a-Service Cloud
* Insurance brokers

« Spread betters & FX
«  Commodities

«  Payments *  52% of contracts are Subscription

« Large Corporates currently via Bank partners 22% are Term with Initial Fee + Annual Fee at 20%
* Solution providers to the FS community 26 % are Perpetual (contracted prior to April 2016)

*  Project (limited time project use or PoC)

Geography ",“.\,. Customer Potential
[ ] 0 i
44% of customers are in UK - 1/3rd are “Key customers” with potential to

°  26%arein US & Canada deliver $3M over 5 years
*  17% are in continental Europe & Middle East

*  13% are in Asia Pacific - Singapore or Australia

Licence Model

B
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Group Revenues by Type (EM)

Clareti Milestones

7.5
3.7
2.7

Clareti Software Partners Software Own Services (Contracting)
Solutions
FY’s 2014 -2017
© 2018 Gresham Technologies plc 1 0

FY13 First Clareti software revenues
FY15 Clareti becomes largest software product by revenue

FY16 Clareti becomes > 50% of Group software revenues (excluding
partner share)

FY17 Clareti becomes > 50% of Group revenues

Non-Clareti Portfolio

Software Partners Virtual Banking & Treasury Management solutions
Software Own Solutions Gresham legacy IPR: VME, EDT, & Other
Services (Contracting) IT contracting services for Clareti banking partner

Gresham ¢



Gross Margin Contribution (£M)

Clareti growth driving increase in GM: 16.3

Clareti revenues operate at 95%+ Gross Margin
(all internal staff costs recorded in admin
expenses below GM)

12.5
10.6

Contracting Services™ have minimal earnings
impact despite being material to Group revenues

Other Solutions contribution (legacy income from
our IPR and partner products) has remained 5014 So1s 5016 5017
stable as a portfolio, although we anticipate this
will decline over the short to medium term

m Other Solutions m Contracting Services m Clareti

*GM includes Contracting Services fully costed
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Group Operating Costs & Investments (£EM)

Continuing to invest in the business

« Sales & Marketing - direct sales, partner channels
and global marketing

Software Development total cash spend aligned to
customer & market led opportunities

Customer Success & Delivery investment to

support Europe and North American customer
2.7 wins

Corporate increase following a full year of C24

Sales & Marketing Development Customer Success & Corporate amortisation and h|gher D&A (£O4m) as well as
Delivery new roles to support growth

FY’s 2014 -2017
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Cash (EM)

Cash continues to be strong, closing FY17 with
£8.5m (up from £7.2m FY16, and £4.7m in
FY15).

Cash from operating activities growing in line
with adjusted EBITDA.

Became cash generative in FY16 predominately

due to working capital gains. Cash generative in

FY17 excluding working capital gains and expect
this trend to continue

Group remains debt-free

Maiden dividend recommended at 0.5p per
share

© 2018 Gresham Technologies plc 1 3

(0.4)

2014

m Adj't EBITDA

2.7

2015 2016 2017

W Other Operating Cashflow B Investing Cashflow

FCF excluding cash flow
from financing activities
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2018 H1 Themes

Field Operations

Sustain new logo win rate

Continue to drive up deal values through
industry solution focus

Increase major accounts focus & systematically
re-visit installed base

Build alliances & channels

Increase sales focus on continental Europe
Maintain US sales momentum

Scale up delivery in US

Expand major account relationships in AP
Further ramp up marketing & brand

© 2018 Gresham Technologies plc

Product
CTC extend functionality into risk & regulatory use cases

CTC further legacy vendor replacement functionality

Clareti ARM — broaden cash capabilities

Clareti Loan Control — enhance asset servicing & reporting

Corporate
« New CFO & CMO
«  M&A pipeline

14 Gresham ¢



Clareti Partner Network
Growing a global ecosystem

s ™
@ U @ @
Gresham Gresham Gresham ¢ Gresham ¢
Clareti Partner Network Clareti Partner Network Clareti Partner Network Clareti Partner Network
& )
Advisory firms that White-label solution providers who Implementation Resellers
actively introduce sell Clareti as part of their own providers
Gresham to their solutions
clients
© 2018 Gresham Technologies plc 1 5
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FY17 Income Statement

Notes 31 December 31 December

2017 2016

£'000 £'000
Revenue 3,4 21,668 17,156
Cost of sales (3,283) (2,984)
Gross profit 18,385 14,172
Adjusted administrative expenses (14,602) (11,488)
Adjusted operating profit 3,783 2,684
Adjusting administrative items:
Exceptional items 4 (90) (275)
Amortisation on acquired intangibles 13 (410) (108)
Share-based payments 23 (239) (117)

(739) (500)
Total administrative expenses (15,341) (11,988)
Statutory operating profit 4,5 3,044 2,184
Share of post tax loss of joint venture 15 (18) -
Finance revenue 3,8 33 22
Finance costs 8 2) -
Profit before taxation 3,057 2,206
Taxation 9 744 399
Attributable to owners of the Parent 2 3,801 2,605
Earnings per share
Statutory
Basic earnings per share — pence 10 5.65 4.06
Diluted earnings per share — pence 10 5.45 3.92
Adjusted
Basic earnings per share — pence 10 6.75 4.83
Diluted earnings per share — pence 10 6.51 4.67

All activities during the year were continuing.

© 2018 Gresham Technologies plc
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2017 2016 Variance %

Clareti solutions Recurring £m 5.3 29 24 83%

Non-recurring £m 29 1.8 1.1 61%

Software £m 8.2 4.7 35 74%

Services £m 29 2.8 0.1 4%

Total KPI £m 11.1 75 36 48%

Other solutions Software - Partners £m 3.1 4.0 (0.9) (23%)
Software - Own

B ol £m 2.0 2.3 (0.3) (13%)

Services £m 55 34 21 62%

Total £m 10.6 9.7 0.9 9%

Total KPI 21.7 17.2 4.5 26%

Annualised recurring revenue Clareti KPI £m 5.7 4.6 1.1 24%

as at 31 December 2017 Other £m 3.7 6.3 (2.6) (41%)

Total KPI £m 94 10.9 (1.5) (14%)

2017 2016 Variance %

Gross margin £m 18.4 14.2 4.2 30%

Gross margin % 85% 83% 2% 2%

Adjusted EBITDA KPI £m 5.1 3.8 1.3 34%

Adjusted EBITDA KPI % 23% 22% 1% 5%

Statutory profit after tax £m 3.8 26 1.2 46%

Adjusted Diluted EPS KPI pence 6.5 4.7 1.8 38%




FY17 Financial Position

Notes 31 December 31 December
2017 2016 2017 2016
£000 £000 £000 £:000
Assets Trade receivables 3,964 2,499
Non-current assets Provision for impairment - -
Property, plant and equipment 12 590 656 Trad vabl : 3.064 2499
Intangible assets 13 20,479 18,794 rade receivables —ne ’ ’
Interest in joint venture 15 (18) - Prepayments and accrued income 1,513 2,260
Deferred tax assets 9 1,894 1,151 5,477 4,759
22,945 20,60,
Current assets
Trade and other receivables 17 5,477 4,759
Income tax receivable 17 109 2 Notes Share Share Other Currency Retained Total
Other financial assets-bank deposits 18 200 - capital premium reserves translation earnings
Cash and cash equivalents 18 8,280 7,206 £000 £'000 £'000 £'000 £000 £000
14,066 11,967
At 31 December 2016 3,340 3,242 313 21 14,235 21,151
Total assets 37,011 32,568
Equity and liabilities
Equity attributable to owners of the Parent Attributable profit for the period - - - - 3,801 3,801
Called up equity share capital 22 3375 3,340 Other comprehensive expense - - - (31) - (31)
Sh; i t 24 3,562 3,242 L
aré premium accoun Total comprehensive income - - - (31) 3,801 3,770
Other reserves 24 313 313 ‘
Foreign currency translation reserve 24 10 [ 21 v
Retained eamnings 24 18,275 14,235 Exercise of share options 22 35 327 - - - 362
Total equity attributable to owners of the Parent 24 25,515 21,151 Share transaction costs 22 - (7) - - - (7)
Non-current liabilities - Share-based payment expense 23 - - - - 239 239
Deferred income 19 592 267
Provisions 19 18 44
Deferred tax liability 9 506 680 At 31 December 2017 3,375 3,562 313 (10) 18,275 25,515
Contingent consideration 19, 28 - 378
1,206 1,369
Current liabilities
Trade and other payables 19 0,820 9,060 2017 2016
Financial liabilities 19 . \]1\ £'000 £'000
| t bl 19 47 139
reome fax payable Trade payables 789 753
Provisions 19 67 20
Contingent consideration 19, 28 356 758 Other payables 1,881 1,929
10,290 10,048 Deferred income 7,150 6,378
Total liabilities 11,496 11,417 9,820 9,060
Total equity and liabilities 37,011 32,968
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FY17 Cashflow

Notes 31 D b 31D b

2017 2018

£'000 £'000
Cashflows from operating activities
Profit sfter taxation 3,801 2.805
Depreciation. amortisation and impsairment 5 1,855 1.355
Share-based payment expense 23 239 117
Share of post-tax loss from joint venture 15 18
Increase in trade and other receivables (781) (737)

. 2017 2016 Variance %

Increase in trade and other paysbles 495 2551
Movement in deferred tax provisions - 1
Movement in provisions 20 21 Operating cashflow excluding working capital £m 55 43 1.2 28%
Fair value adjustment on deferred contingent consideration 28 (69) - Movement in working capital £m (0.3) 1.8 (2.1) (117%)
Loss on disposal of property, plant and equipment - 32 Capital expenditure - development costs £m (3.2) (3.8) 0.6 16%
Net finance income 8 (31) (22) Capital expenditure - other £m (0.3) (0.5) 0.2 40%
Cash inflow from operations 5,547 5.923 Placing & acquisition £m 0.7) 0.4 (1.1) (275%)
Net income taxes (paid)/received (291) 216 Other £m 0.1 0.3 0.2) (67%)
Net cash inflow from opersfing activities 8.2% b1 Net increase in cash £m 11 25 (1.4) (56%)
Cashfiows from investing activities Cash KPI £m 8.5 7.2 1.3 18%
Interest recsived s 2 2 Cash and cash equivalents £m 8.3 7.2 1.1 15%
Increase in financial assets — bank deposits (200) . Bank deposits £m 0.2 - 0.2 n/a
Purchase of property. plant and equipment 12 (280) (508)
Dispossl of property, plant and equipment - 13
Net payments to acquire subsidiary undertaking 28 (711) (3.014)
Payments to acquire intangible ficed assets 13 (3,199) (3.779)
Net cash used in investing activities (4,359) (7.268)
Cashflows from financing activities
Interest paid - .
Share issue proceeds 23 239 3.510
Share issue transaction costs 2 7 {101)
Net cash generated from financing activities 232 3.400
Net increase/(decrease) in cash and cash equivalents 1,129 2282
Cash and cash equivslents at beginning of year 7,206 4,868
Exchange adjustments (55) 258
Cash and cash equivslents at end of year 18 8,280 7.208
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UK +44 (0)20 7653 0222

Europe +352 691 358 277

North America +1 646 943 5955

Asia Pacific — Singapore +65 6832 5166
Asia Pacific — Sydney +61 (0)2 8514 7007

greshamtech.com @greshamtech



